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WHAT IS YOUR NEXT BIG MONEY GOAL?
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"Making money is
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easy for me.
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'Relationship to Money" Quiz:

' ORY”"
IDENTIFY & SHARE YOUR MONEY "ORIGIN ST

Relationship to Money Quiz

Take 15 minutes to answer tha following Quastions,
here to help

. which arg
¥ou get clear about your relatlnnshlp WIth money:
1 We all hove o relationship with money. Describe yours,
2. What is Your naxt up-lavel with meney? What would that make availabig?
O 3. What was your r"omv‘ly—of—o-’g’n's Money conversation?
——
(D 4. What do ¥au make money maan obout you? About athar peopla?
L]
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(D 5. What gre YOUT top thies complaints about money?
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CLIENTS & MONEY

can'ts, shoulds, have-tos,
could-haves...

BEING CLEAR
ABOUTYOUR S| ORY

R |
@ Know your clients have a story

g% Be on the lookout

| LETS YOU HEAR
] et curious THEIR STORY
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EAR & RESPOND

Hey, | noticed that..

And this is different from
what we discussed. I'm not
attached to it, but | am
curious what changed.

You are investing in my
services, and | want to
better understand why we
are changing the plan so |
can serve you better.

| am hearing you say....
Can you tell me more
about why that's
important to you?

What do you need right
now? | want to
understand why we are
doing it this way. What
Is going to create the
ability for you to move
forward?

Money sometimes puts
people into a place where
they are scared. When
that happens to you and
when you are no longer
able to take my advice,
what do you need me to
do to help you?
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LEARN
MORE

You are a Badass at Making Money:
Mastering the Mindset of Wealth,
Jen Sincero

The Soul of Money: Reclaiming the
Wealth of Our Inner Resources,
Lynne Twist

Overcoming Underearning: A Five-
Step Plan to a Richer Life, Barbara
Stanny

Think and Grow Rich, Napoleon Hill

oo

ADAPT &
APPLY

Take the "Relationship to Money"
Quiz.

Review the "7 Mindsets: Money
Beliefs" resource in order to help you
identify and address each of your
own money stories.

TAKE
ACTION

Reframe your relationship with
money to set out new, more
empowering money beliefs.

Practice continuous awareness
of your money stories. Ensure
you are speaking from success
state versus reactive survival
state.
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