
 

 
 

 
 
 

FINANCIAL  
ASSESSMENT 

 
 

PREPARED FOR 
 

SAMPLE 
 
 

PRIMARY GOALS 
 

1. Re-evaluate relationship with City National Bank 

2. Update investments to improve returns, reduce taxes, & match financial goals 

3. Evaluate mortgage pay off  

4. Determine which annuitization option is right for Chris’s pension 

5. Create a plan for accounts that will finance Bryan’s well-being
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RETIREMENT PLANNING 
 
c Delay Social Security until age 70 to take advantage of tax planning opportunities in your gap years. 
 
c Perform a Retirement Income Analysis to create an income stream you can’t outlive. 
 
c Given your risk tolerance and capacity, pay off your mortgage. 
 
c Coordinate your Social Security distributions, retirement account distributions, business income and 

losses, rental income and losses, pension distributions, capital gain realization, and Roth IRA 
conversions to generate the least amount of tax possible now and in retirement. Learn more at 
https://www.definefinancial.com/blog/lower-retirement-taxes/. 

 
RISK MANAGEMENT 
 
c Consider lowering the deductible on your earthquake policy to 5% (~$150,000). Keep in mind, a 

lower deductible will result in a higher cost for insurance each year.  
 
c Consider raising your current homeowner’s insurance deductible ($5,000) to highest amount you 

are comfortable with to save money on the cost of insurance each year. Learn more at: 
https://www.definefinancial.com/blog/right-way-use-homeowners-insurance/ 
 

c Given that your fine art collection is worth ~$20,000, you may be able to save on the cost of insuring 
that collection by lowering your coverage from its current amount of $100,000. 

 
c Given your existing savings, consider self-insuring in the event of Chris’s disability. You should be 

able to generate more in income from your investments than the policy provides in benefits. 
(~$50,000). This will save you ~$1,600 each year. 

 
TAX PLANNING 
 
c Work with Considine & Considine to plan for how the new tax law will affect your taxes, especially 

the new limitation on deductions for state and local taxes. 
 
c If continuing to give to Noah Homes (or any charity) remains important, consider using a Donor-

Advised Fund to reduce your tax bill and create a longer-term charitable giving strategy.  
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c Implement an Asset Location strategy to improve investment returns and lower taxes. 
 
c Work with Define Financial and Considine & Considine to help you evaluate the value and need of a 

Roth conversion strategy each year. 
 
ESTATE PLANNING 
 
c Work with Define Financial and an estate attorney to finalize the process of funding the accounts for 

your son’s well-being. (See attached list of Professional Contacts.) 
 
c Review your estate planning documents every five years. Confirm that your beneficiaries and 

successive agents are up to date. 
 
c Create a Side Letter of Instruction for each other, listing contact information of important point 

persons (e.g. attorney, CPA, insurance agent, and financial advisor), as well as the location and log in 
information of all your cash, investing, and insurance accounts. Consider Dashlane or LastPass as 
well. Learn more at: https://www.definefinancial.com/blog/side-letter-instruction-defined/ 

 
INVESTMENTS 
 
c Once Chris is ready to retire, re-evaluate the various pension annuitization options.  
 
c Take our complimentary risk questionnaire to determine your tolerance and capacity for risk: 

www.definefinancial.com/risk   
 
c Your investment accounts are made of up more than 70% stocks. Increase your bond allocation to 

reduce risk – especially when you are within 10 years of retirement. 
 
c Choose higher-quality U.S. Treasury bonds over the riskier municipal and junk bonds you currently 

own.  
 
c Choose lower cost investments to increase your odds of financial success. Target an expense ratio of 

0.25% or less. 
 
c Improve your asset allocation by including meaningful holdings such as value stocks, international 

stocks, small cap stocks, TIPS, and REITs.  
 



Portfolio Stress Tests

If a 2013-like Bull Market were to happen again...

Current Portfolio
Expected Performance

57 +$945K (+23.8%)

S&P 500 Index
Jan 1, 2013 - Dec 31, 2013

73 +$1.3MM (+32.3%)

The Define 50
Expected Performance

49 +$602K (+15.2%)

If a 2008-like Bear Market were to happen again...

Current Portfolio
Expected Performance

57 -$1.1MM (-28.6%)

S&P 500 Index
Jan 1, 2008 - Dec 31, 2008

73 -$1.4MM (-36.8%)

The Define 50
Expected Performance

49 -$697K (-17.6%)

If the Financial Crisis were to happen again...

Current Portfolio
Expected Performance

57 -$1.6MM (-40.7%)

S&P 500 Index
Oct 15, 2007 - Mar 2, 2009

73 -$2.1MM (-53.1%)

The Define 50
Expected Performance

49 -$1.1MM (-26.8%)

If a 134bps Interest Rate Spike were to happen again...

Current Portfolio
Expected Performance

57 +$124K (+3.1%)

Aggregate Bond Index
May 1, 2013 - Sep 5, 2013

25 -$202K (-5.1%)

The Define 50
Expected Performance

49 -$1,280 (0.0%)

This is for information and entertainment purposes only. This is not advice. All investments are uninsured and can lose value. 

© 2018 Riskalyze, Inc. All Rights Reserved. The information, data, analysis and opinions contained in this report include the 
confidential and proprietary information of Riskalyze; may include or be derived from account information provided by your 
financial representative which cannot be verified by Riskalyze; may not be copied or redistributed; does not constitute investment 
advice offered by Riskalyze; are provided solely for informational purposes and do not constitute an offer to buy or sell a security; 
and are not warranted to be correct, complete or accurate. Except as otherwise provided by law, Riskalyze shall not be responsible 
for any trading decisions, damages or other losses resulting from the use of this information, data, analysis or opinion. This report 
is supplemental sales literature. This report should be preceded or accompanied by a prospectus, or equivalent, and disclosure 
statement for each investment if required by SEC Rule 134.



 
   

 
 

Financial Assessment   
 

Page 5 

THE DEFINE 50TM 

SAMPLE INVESTMENT ALLOCATION 
 
 

ASSET CLASS INDEX MUTUAL FUND TICKER TARGET 

U.S. Broad Market Equity Fidelity® Total Market Index Premium FSTVX 9% 

U.S. Large Cap Value Dimensional Funds US Large Cap Value DFLVX 4.5% 

U.S. Small Cap Value Dimensional Funds US Small Cap Value DFSVX 7% 

Int’l Developed Broad Market Fidelity® International Index Premium FSIVX 7.2% 

Int’l Developed Large Value Dimensional Funds International Value DFIVX 4% 

Int’l Developed Small Value Dimensional Funds Int'l Small Cap Value DISVX 3.6% 

Emerging Markets Broad Fidelity® Emerging Mkts Index Premium FPMAX 4% 

Emerging Markets Value Dimensional Funds Emerging Mkts Value DFEVX 1.9% 

Emerging Markets Small Cap Dimensional Funds Emerging Mkts Small DEMSX 2% 

Real Estate Investment Trusts (REIT) Fidelity® Real Estate Index Premium FSRVX 3.8% 

Real Estate Investment Trusts Value Dimensional Funds Real Estate DFREX 4% 

Intermediate Nominal U.S. Treasury Dimensional Intermediate Government  DFIGX 15% 

Intermediate TIPS Dimensional Inflation-Protected Sec DIPSX 15% 

Short Nominal U.S. Treasury Bond Dimensional Short-Term Government DFFGX 10% 

Short TIPS Vanguard Short-Term Inflation-Protect VTAPX 10% 
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WORKING WITH DEFINE FINANCIAL 
 
OUR SERVICES INCLUDE: 
 

• Building and Maintaining your Comprehensive 
Financial Plan 

• Investment Management  
• Insurance Planning 
• Budgeting and Cash Flow Planning 
• Tax Planning 
• Estate Planning 
• Charitable Giving Strategies 
• Business Retirement Solutions 

 
Our office doors, email, and phone lines are always 
open to ongoing clients.  

A LIVING, BREATHING FINANCIAL PLAN 
 
You’ve likely already heard us say that the moment we give you a financial plan, that financial plan is 
out-of-date. That’s because unlike a printed document, your life is constantly changing. Maybe 
retirement is approaching. Maybe you are about to buy your first (or second) house. Maybe you are 
making the move to launch your own business. Know that your life will change. That’s why your financial 
plan needs to be regularly updated. Keeping your financial plan up to date better ensures that you stay 
on track to accomplish those things that matter most to you. 
 
FEE SCHEDULE (INVESTMENTS + FINANCIAL PLANNING)  
 

ACCOUNT VALUE 
 

QUARTERLY ADVISORY FEE 
 

$500,000 - $999,999 0.25% 
$1,000,000 - $4,999,999 0.20% 
$5,000,000 - $9,999,999 0.175% 

$10,000,000 and Above Negotiable 

WHY SHOULD YOU HIRE DEFINE 
FINANCIAL 

 
Create an income stream in retirement 

you can’t outlive. 

Pay Uncle Sam less, keep more for 
yourself. 

Reduce risk in your portfolio and increase 
long-term returns. 
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PROFESSIONAL CONTACTS 
 
CPA: 
 
Erin Maffia, CPA, PFS 
erin@maffiaconsulting.com 
(858) 945-6964 
 
David Dolan, CPA 
dcd@cccpa.com 
(619) 231-1977 
 
ESTATE ATTORNEY: 
 
Jason Schingler 
js@wordenwilliams.com 
(858) 755-6604 
 
Stephanie Downer 
Stephanie@paeskelaw.com 
(858) 888-5736 
 
Kristopher Williams 
Kris@socalassetprotection.com 
(858) 384-5757 
 
RESIDENTIAL LENDING: 
 
Sarah Lindsey 
slindsey@s1lending.com 
(619) 867-0975 
 
Blaine Staggs 
blaine.staggs@novahomeloans.com 
(858) 215-5538 

HEALTH INSURANCE: 
 
Jonathan Benet 
Jonathan@bwoodinsurance.com 
(619) 298-7361 
 
Marissa Sumler 
marissa@ivesins.com 
(619) 224-5337 
 
FINANCIAL PLANNER: 
 
Steven Fox 
steven@nextgenfinancialplanning.com 
(760) 683-4666 
 
Scott Frank  
scott@stonestepsfinancial.com 
(760) 456-7147 
 
Mary Beth Storjohann 
marybeth@workablewealth.com 
(619) 798-6017 
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DISCLAIMER: Our attorneys would like us to remind you that this report is provided as a courtesy and is for informational purposes only. Only 

the statements you receive directly from the investment companies should be considered official. While we spend a great deal of time and 

money ensuring the accuracy of this report, mistakes can happen.   

 

This document is for informational purposes only and does not constitute a complete description of our investment services. This document is 

in no way a solicitation or offer to sell securities. THE INFORMATION ON THIS DOCUMENT IS NOT AN OFFER BY OR ON BEHALF OF ADVISER OR 

ITS AFFILIATES TO SELL OR SOLICIT AN OFFER TO BUY ANY SECURITY OR OTHER SERVICES. 

The Company and its investment adviser representatives only transact business in states where they are properly registered, or excluded or 

exempted from registration requirements. Information on this document should not be construed as personal  

investment advice. 

 

Nothing on this document should be interpreted to state or imply that past results are an indication of future performance. Past performance 

may not be indicative of future results. Therefore, no current or prospective client should assume that the future performance of any specific 

investment, investment strategy (including the investments and/or investment strategies recommended and/or purchased by adviser), or 

product made reference to directly or indirectly on this website, or indirectly via link to any unaffiliated third-party website, will be profitable or 

equal to corresponding indicated performance levels. 

 

Different types of investments involve varying degrees of risk, and there can be no assurance that any specific investment will either be suitable 

or profitable for a client’s investment portfolio. No client or prospective client should assume that any information presented and/or made 

available on this document serves as the receipt of, or a substitute for, personalized individual advice from the adviser or any other investment 

professional. 

 

Historical performance results for investment indexes and/or categories generally do not reflect the deduction of transaction and/or custodial 

charges or the deduction of an investment-management fee, the incurrence of which would have the effect of decreasing historical 

performance results. 

 

Diversification does not protect against loss in a declining market. 

 

Clients should contact adviser directly if they believe that there may be an error in their statement. 

 

We urge our clients to carefully compare the information provided on our statements to statements provided by their custodian in order to 

ensure that all account transactions, holdings and values are correct and current.  

 
 




